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VP of Sales & Marketing

LUBBOCK, Texas — May 14, 2007 — CardiArc, Inc. today announced manufacturing of
its new, innovative SPECT system, the CardiArc® scanner, is now underway following
an agreement with Creative Technology Services (CTS) of Canton, Michigan. CTS and
Cardiarc have a team of 40 persons dedicated to manufacturing the system, with capacity
for high volume production. CTS will also support CardiArc users with a new digital
video customer hotline enabling customers to video-conference with CardiArc’s help
desk and/or service personnel while working with this FDA-approved medical device.

CTS is an FDA-registered medical device manufacturer inspected to CLASS III require-
ments as well as approved ISO13485:2003 certification. The company specializes in the
manufacturing and assembly of sophisticated electro-mechanical devices and products
supported by supply chain and inventory management of engineered components, service
and warranty parts depot management.

The CardiArc SPECT system provides dramatically faster imaging times and the indus-
try’s highest resolution — all in less floor space than any other SPECT system — with less
than one minute setup time, radiation shielding for the technologist and superb patient
comfort. It is currently available for purchase and will be displayed (booth #509) June 2 —
5 at the Society of Nuclear Medicine’s 54th annual meeting in Washington, D.C.

The CardiArc SPECT device has been specifically optimized for use in outpatient settings
and emergency rooms. It can pass through a standard 30-inch wide doorway, can be used

in a 6- by 7-foot exam room, requires no room modifications for installation or operation

and uses U.S. or European standard voltage. Power consumption is less than 200 watts.

V.P. of sales & marketing leads national sales team

The company also announced the appointment of Terry Garner as vice president of sales
and .marketing. Among other duties, he is managing a team of sales and customer sup-
port professionals regionally located in markets across the U.S.

He joins CardiArc after 16 years in medical affairs at Bristol-Myers Squibb Medical Im-
aging, serving most recently as associate director of field operations in nuclear cardiol-
ogy. Mr. Garner was responsible for providing clinical, technical, education and research
support for customers worldwide. Collaborations with sales, marketing, regulatory, legal
and medical personnel enabled him to create a broad spectrum of educational modules
focused on quality imaging for health care providers in nuclear cardiology.

8200 Nashville e Suite 209 e Lubbock, Texas 79423 ¢ 806.722.2028



